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NapoUCLACELG OTLO TLG ETOLPELEG
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Agrivoupe niow pas pénnov

AvaAuTtiko Mpoypappo

09:00 - 09:30 MpooéAeuon
09:30-09:40 Xaupetiopog tou MNpoédpou tou A.Z. Tou EIEN, k. Frank Thibaut
09:40 - 10:10 PRAKTIKER HELLAS

“Praktiker Yninpeoieg yia oéva”

Ytnv Praktiker Hellas B£toupe mavta wg MPOTEPALOTNTA TNV EUTIELPIA QyOpPWV
KAOE EMIOKETTN TWV KATOOTNHATWY LOC KAl OE aUTO Tov Gfova eumAoutiloupe
OoSLAKOTTA TNV YKALO TWwV TIPOIOVIWV KOl TLC TIOPEXOUEVEC UTINPEGCLEC MOC,
oToXevovtag vo TPOoohEPOUUE Tpoowronotnuévn  efumnpétnon  uvnAwv
npoSlaypadwv g OAOUG TOUC TEAGTES LOG.

O Praktiker Ymnpeoiec yla céva mpoodépouv €EATOUKEUUEVEC AUCELS OTOUG
nieAateg pag (B2B & B2C), ot omoiol emtBupoly va uAomoLrjoouv projects yia tnv
ovaBaduion/ avokalvion TwV ECWTEPLKWY KAl EEWTEPIKWY XWPWV TNG oLkiag n
TOU EMAYYEALATIKOU XWPOU TOUC.

H dnuloupyla tou lou B2B Center Tou SIKTUOU AMOTEAEL OTPATNYLKNA EMEVOUON
¢ Praktiker. Méoa amo évav e161ka Stapopdpwpévo xwpo €kBeong 2.000 Tu., TO
B2B Center otOX0 €Xel va KOAUTITEL TLG AVAYKEC TWV ETTAYYEALATLWV TIOPEXOVTAG
Toug e€eldlkeupéveg AUOELG KAl OAOKANPWHEVN €fumnpétnon, He TtV udnAn



10:10 - 10:40

10:40 - 11:40

11:40-12:10

12:10-12:40

texvoyvwoia kat umoypadn tng opdadag B2B Praktiker, Sivovtag Toug
mapAdAAnAa tn SuvatoTnTA Va TPAYUATOTOLOUV TIG TtapayyeALEC TOUC.

Elwonyntig: lwdavvng Mmnolofitng, Sales & HR Director

CARGLASS®

“Carglass & OmniChannel: Anpoupyia cuotipatog, Staxeipion kat odpEAn ya
Tov eAdtn & tov opyaviopo”

Kata tn dtapketa tou case study 6a kaAudpBouv ta e€AG onueia:

e [lwg n etalpeia édptaoce otn Snulovpyia tou OmniChannel cuotuatog.

e Xdptng OmniChannel cuotuatog (avaAluon KOVOALWY EMLKOLVWVLAG).

e AlooUvdeon MOAATAWY KAVOALWY ETIKOLVWVIAG.

e OdEAn OmniChannel cuotApatog ylo TNV oAokAnpwpévn e€uTnpETnon
TOU TEAGTN KOl YLOL TOV OPYQVLOUO.

Ewonyntég: Kwotag 2tabokwotonoulog, Customer Contact Center Manager

BapBapa Kaotpnoiou, Local Sales & Carglass® Club Support

Tiva KeAeodkou, Marketing & Communications Supervisor

RESPONSE

WORKSHOP - “Coaching Service Teams for high performance-Start from
inside!”

KaBobnynon eivat n Stadikacio katd tnv omoia BonBdte toug avBpwroug oag
va yivouv n kaAUtepn ekdoxn Tou eauTtol TOUC.

Alyol avBpwrol ¢tdvouv otnv kopudn xwplg va €xouv KaBodnyntég va Toug
KOaTeLBUVOULV, Va TouG evBAPPUVOUV KaL VA TOUG TIPOKAAOUV.

OL KaBodnyntég €xouv TNV LKAVOTNTA Vo €VTomilouv TO TAAEVIO Kal TNV
T(POOTITIKN) OTOoUCG avBpwrouc. Kpatdve toug avBpwrmoug umevBbuvous. Méoa
amno to workshop ol cuppetéxovteg Ba €xouv tn duvatotnTa va:

e Katavooouv tnv évvola TNC [POCWTKAG KoL  EMOYYEALOTIKNG
KaBobnynong.

e Na eviox0oouv TNV LKAVOTNTA aAvVaYVWELONG TNG SUVOULIKNAG TOou KABe
OTEAEXOUG TOUC.

e Na adouolwoouV Ta MEVTE TPAKTIKA Brpata kabodrnynong mou odnyel ot
unAOTEPN €MISO0ON KOL TIOPAYWYIKOTNTA, HE OMWTEPO OKOTO, UECW TWV
OLAdWV TOUG, va EETEPVOUV KOBNUEPLVA TLG TTPOOSOKIES TWV MEAATWYV TOUG!

ElwonyntAg: Mavaywwtng Kullpibng, Senior Training & Development Consultant

AdAsppa kope

MAMNAZTPATOZ ABEZ
“1QOS Experience Store | In Store Customer Journey”

Me emikevipo Tov eVAALKO KOTVLOTH, TLG AQVAYKEG TOU Kol ThV e€UTNPETNON Tou,
OTIC apXEC Tou AskéuBpn 2016, avoiysl otnv ABAva TO KEVTPLKO KATAOTNUO
nwAnong 1Q0S otn cupBoAn Twv odwv Maveniotnpiov kot Boukoupeotiou.

JAUEpa, ot 26 kataothpota MNoaveAAadikd, oKOmOG HOG Elval HECW ULAG
MOVaSIKAG PBLWHOTIKAG EUTELPLAC, OL EVAALKOL KATIVIOTEG Vo yvwpLloouv tnv



12:40 - 12:55

12:55-13:25

13:25-13:55

texvoloyia miow amod tnv kawotouia 1QOS. Na mhonynBouv pe Wblaitepo kol
EUMELPIKO TPOMO OTOV KOOUO Tou IQOS. Na KOTovornoouv Ta TEXVLKA Kol
AEITOUPYIKA  XOpoKTNPloTikA Tou [1QOS, oA KOl TO OUGCLACTIKOTEPQ
TIAEOVEKTALATA TOU.

Méow Twv EEXWPLOTWV «OTABUWVY» TIoU €xouv Slapopdwbel péoa oto Ppldgevo
XWPO KAl TwV UTINPECLWYV TIOU TTAPEXOUUE, OTOXEVUOUME oTnV KaAUTEPN duvartn
€EUTINPETNON KOL EUTELPLOL ETILOKEMTH.

Ewonyntig: Mewpyia Kapaumatakn, Manager Retail Sales, South Greece

WIND
“DMroyeiplon el8KwWV attnpatwv An§inpodsopwv opeldwv”

AUon o€ ouvEPOUNTEG TTOU avTLUETWTTI{ouV aduvapia epmpdBeoung e€6dAnong
Twv Aoyaplacpuwv toug Sivel n WIND pe tnv memnelpapévn Ouada FAD tou
TnAedwvikoL tng Kévtpou, n omoia €xel avahdaBel va avadeifel pla SuokoAia
Tou Mehdtn og «AUCN» TOCO yLO TOUC CUVEPOUNTEC OO0 KOL YLOL TNV ETALPELQL.

ElwonyntAg: Mapyapita MepovtomouAou, Customer Experience Senior Manager

FEQYPA & FTEQYPA AEITOYPTIA

“Oetikn AUpa — MNpoypappa BeAtiwong Tou ooOUATOC LKAVOTOiNoNG TWV
neAatwv”

Oa napouotaotel n pebodoloyia n onoia epappdletal amno to 2016 kat ta

anoteAéopaTd TNG:

e [apoucioon tng dthocodiag yia TNV eEUTINPETNON TWV TIEAXTWY,

e [lou Bplokopaotav to 2016,

e [loU BPLOKOUOOTE 2 XPOVLO. LETA TNV EPAPLLOYI) TOU TTPOYPAUUATOC,

e [lwg mpooapuocape tn pebodoloyia ToU MPOYPALUATOG TIPOKELLEVOU VAl
QVayVWPICOUE TN ONUAVTIKOTNTA KOL VO TOVWOOUE e BeTIKOTNTA OAOUG
TOUG EKTIPOCWIIOUE OTNV EEUTINPETNON TIEAATWV

ElwonyntAg: Benoit Le Bouille, AteuBUvwv Z0pBouAOg Kat Mevikog AleuBuVTAG,
FEDYPA AEITOYPTIA

ENARTIA

“Leia - H aotpoyalaglakn otopia evog chatbot mou “Oops!” dgv katalapaivel
owto nou Aeg”.

H texvoloyia eéelicostal Stapkwg Kat pag Sivel véa epyaleio ou pmopol e va
a€lomoLnoou e PO 0deAOC TwV TTEAOTWY Hag aAAd Kot TG eTalpsiag pog. Eva
tétolo epyoleio eival kat to chatbots, ta omoia éxouv eloPfdlsl otn
KOONUEPVOTNTA Hag KAl £X0UV avoifel éva eMUTAEOV KAVAAL ETILKOWVWVING UE TO
KOLVO HOgG.

TL oupBalvel 6pwg étav To chatbot mou dnuloupyol e SeV avTamoKpiveTal oTLg
amaltioelg pag; Otav n emkowvwvia Sev eival emtuxnuévn Kal Ta epmodia
eudavilovtal to €va petd to AGMAO; TU elval autd mou emnpedlel TV
amoteAeopaTIKOTNTA Tou; [lvetal TeAlkd va OMNAEElC TOug Opoug Tou
TaLxvLdLou;

H Leia, To chatbot tng Enartia, pag "HiAnoe" kal £5waoe TLG SIKEG TNG ATIOVTHOELG.

'HpBg, eide kat annABe, yla va "€avaysvvnbel" péoa amod ta Adbn mou Kavape

KOl TIC SUOKOALEG TTOU avTtipeTwrioape dnpoupywvtag thv! EEAAAoU, TIG VEEC



13:55 - 14:55

14:55 - 15:25

15:25-15:55

15:55-16:25

16:25 - 16:55

16:55-17:00

TeEXVoloyleg otnv e€umnpETnon MeAatwy Sev TPETEL VAL TIG OMOPPIMTOUE HETA
amo pia amotuylo, TPEMEL Vo TIC TPOCAPUOIOUME Kol va TIG BEATLWVOUUE
OUVEXWG.

Ewonyntig: Ahe€avdpa Kapamidakn, Marketing Manager

fevpa

OAYMIIA OAOZ AEITOYPTIA

“Kamnowog va pag ppovrilel! H véa mpaypatikotnta otn Letakivnon.”

Ewonyntng: Katepiva NaooUAn, Head of Customer Service

B.KAYKAZ A.E

“H KAYKAXZ enevdvel oto Customer Experience owvamtuoooviag TOUG
avBpwrnoug tng”

To Kafkas Institute of Training & Development oto emikevtpo Tng ekmaidevong
KOLL OVATITUENG TOCO TWV £pYOlOUEVWY 00O Kal TwV TeAaTtwyv!

‘Eva case study TPWTOMOPLOKAC TIPOCEYYLONG HUE OPOUA KOL CUVETELD, WE

£0TLOON OTLG VEEC TEXVOAOYLEG OTO XWPO TIoU SpaOTNPLOTIOLELTAL N ETALPELA.

Ewonyntég: Xpnotog Aaykadivog, Area Sales Manager

EuBuptog Aupmepomnoulog, Training & Development Supervisor

ZANAAI FIOYNIK AE (COFFEE ISLAND)
“COFFEE CAMPUS e learning”

Mwc e TN Xprion tng texvoloyiog, UmopoUe va TipoohEPOUE TNV amopaitntn,
yvwon, ta amapaitnta epodia kot gpyalsio otov MEAATn paAg, WOTE va
Aewtoupyel owotd TNV emxeipnon Tou, va eAéyxeL To eminedo yvwoewv TOU
T(POCWTILKOU TOU Kall TEAOG va BPIloKETOL OTNV TIPWTN YPAUUN TwV e¢eAiewv oTo

Xwpo.

Ewonyntng: TNwpyog Kwvotavtivonoulog, Coffee Campus Senior Supervisor

ZYN A.E.
“Zrpatnykn kat Euninpétnon ”

Mwg n ouveldntr euBuypdupLon Tou povtéAou Kal Twv KPI tng eEunmnpétnong
propel va BEATLWOEL ONUOVTLKA T OATTOTEAECATO GO,

e  Baolko cupBorato otnv e€UTNPETNON - FEVIKWGE KOL OTNV KATNYOPLA 00G

e To mdoo KaL TO WG

e Emloyég e€umnpETnong kat ETatpikr ITpatnykn

e [apadelypata kat culitnon

e Check list 5 onueiwv

ElwonyntAg: PwpuAog MoAwtomoulog, CEO

KAeiowo



